“A Couple Like You”
A couple like you close is used when the buyer is indecisive, they can’t seem to make up their minds, they are wavering.

They may say something like this;  “We want to wait, save up some more money so we can lower our payment, make it more comfortable, do you know what we mean?”

“I appreciate how you feel . . . and I don’t want blame you for trying to improve your position, what I don’t want to happen is well . . . . three years ago I was talking to a wonderful couple like you, they wanted to wait and save up a little more money so their monthly payment would be less, I was real busy at the time, I wasn’t thinking clearly, and I agreed with the, well that was wrong, I let it go, forgot to call them, and as time went by I simply forgot . . . . . well two weeks ago that wonderful couple came in and they had saved another $10,000 to buy a home that three years ago was $225,000, it broke my heart, they wanted to buy it now . . . . that home is now worth $500,000 – If I had been persistent and told them the facts, they would have purchased then . . .. they didn’t . . .  well, they closed escrow on a condominium that they could afford . . . . you see by not insisting I cost them $275,000, I don’t want that to happen to you . . . .  let’s go over your financial picture one more time, tighten it up and see what your real payment is going to be after taxes, after equity build-up . . . I don’t want you to walk thought that door in three years and find out what you were looking at has doubled in price, see what I mean?”
Go back to the bargaining table, go over the issues again, try and get them to buy  . . . If they don’t buy, it will be a mistake.
