Living Room Close
The living room close is used when you have shown a buyer a property that they can afford, and it is not likely that they will ever find anything at that price again.  It is the starter home for them, but they are confused, can’t make a decision.

You will normally notice the reluctance right at the property.  Have them sit down on a sofa, and you position yourself across from them on a chair or sofa, then you look thoughtfully, deliberately, and slowly around the room and you say “I can see you living here for two, three, even five years (you nod your head up and down as you say this) they will look at you woefully.  You go on . . . . “when you’ve lived here four or five years, this home will have gone up in value, probably enough to allow you the money you need to get into the house you want now . . . . but if you don’t start here you will probably never get to where you want to be.”
“I know this is disappointing for you, but can you see what I’m saying?” . . . they will usually nod with you . . . you say “let me fill out the paper work, and find out if the seller will allow you to own this home.” . . . 

“you know when you’re moving from here into that home you really want, your going to feel really bad, all the memories, you’ll have a tear in your eye, you’ll drive by this home for as long as you live and tell people  that this was your first house.  Your kids will never forget this is the first house they will remember.”
“I’ll prepare the offer, I’ll get to the seller  as fast as I can, keep the candles lit, with any luck at all, you’ll be moving in here this time next month.”

