Use these closes when people are wavering, can’t make up their mind, really want the home but are operating on fear . . .

Somebody In Your Driveway
“If I drive by here and see somebody else’ car in your driveway it’s going to break my heart . . . I think we need to sit down and write an offer an offer and see if the seller will allow you to own this home. . . . fair enough?”
Somebody Else’ Children Going Out Your Door

“If you drive by here and see somebody else’ children coming out your front door, going to school, how are you going to feel? . . . .   Let’s get an offer to the seller and see if they will allow you to own this home?”
When someone tries to get you to cut your commission.

“How bout you dropping a point or two on the old commission?” 

6% Commission Close

Get your startled look – your dumb look. . . . then you look right in their eye and you say . . “I don’t think you would want me to negotiate the sale of your home if I couldn’t even negotiate my own commission, would you?”
