Why I Should List Your Home

Steps to Listing Your Home
38 Reasons Why You Need Me
1. List The Home.
2. Make sure it’s presentable for showing.
3. Expose to Immediate Office.
4. Expose to Brokers and Agents who are part of  the Multiple Listing Service.

SOCALMLS

=

32,000 Members

MRMLS


=

22,000 Members


GSBMLS


=

16,000+ Members

CLAW & CRIS

=

20,000+ Members

A Total of 
90,000 +  Professional Real Estate Agents Working On your Home In Less Than 3 Days.
5. Have an identifiable sign on the property in 1 or 2 days.
6. When a potential buyer calls someone who knows about real estate actually answers the telephone.
7. Pre-Qualify any potential buyers before they go through the home.

8. Personally meet with the potential buyer to see if we can and want to work together.

9. Have a lockbox installed that agents can use to get in, accomplishing “Easy Access” one of the keys to a full value sale.

10. We Pre-Approve the Buyer before allowing them to get into an escrow.

11. We work out financing details that will guarantee a loan will be made.

Do a Comparable Market Analysis to make certain the home is not “Overpriced” or “Undersold” and that the appraiser will be able to come up with the necessary loan.

12.
Have Open Houses that work.

18.
Notify the neighbors of the Listing with door knocking, telephone calls followed by professional mail flyers.

19.
Talk to all of the agents who have shown the home to get their insight on the listing.

20.
Keep constantly abreast of the current offerings on the market to make sure we are still in the “Ball Game”.

21.
Negotiate the sale with buyers.

22.
Write a binding contract.

23.
Present a “Net Picture” of the offer for comparison.

24.
Make sure a valid contract exists.

25.
Open a solid escrow. An escrow that closes in a timely fashion.  Not an escrow that goes on and on.  Do you know that some sellers get themselves into an escrow that lasts five years or more, end up selling the property for a five year ago price, then can’t afford to buy a home for themselves, not to mention legal fees normally wipe them out.
26.
Arrange financing for the buyer.  Financing from a lender we know can and will make the loan. We know how to avoid bad lenders who because they can’t deliver ruin sales and escrows.

27.
Order all of the necessary services during the escrow as well as know how to explain them.  Termite – Home Inspection – Appraisal – New Insurance – Utility Transfers – Flood Hazard Areas – Geologically Unsafe Areas – Earthquake Zones – Natural Hazard Zones.

28.
Coordinate the various elements of the escrow to insure a timely and successful closing.

29.
Make sure there is a fair dispersment of funds and property.

30.
Handle the After Escrow follow up.

31.
Help Orchestrate a harmonious move for you and the buyer.

32.
Prior to the sale “Internet Advertising” has to be arranged.  When we list your home, your home is represented on more than fourteen (14) worldwide websites,  websites where buyers are looking for homes.  Statistically we know that 60% of buyers look to the web before they buy.  You may be missing 60% of your market.
33.
Regular advertising is placed in periodicals that will get attention and find “That Buyer”. 

34.
Just knowing how to answer the telephone when a prospect calls is worth more than the “Do It Yourself” owner thinks they are going to save doing it themselves. handle.

35.
Recognizing that objections are buying signs.

36.
The National Association of Realtors as well as the California Association of Realtors, through impartial surveys have proven, year after year, that Realtors get 8% more, average, on homes they sell.

37.
80% of 4 Sale By Owners end up listing with a broker.

38.
If the 4 Sale By Owner doesn’t sell the home in the first 4 weeks it is unlikely that they will sell it.
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